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AVOID ESTATE TAXES ON FUTURE GROWTH

Want to minimize estate taxes.
Want to keep assets in trust for
future generations (children
and grandchildren)
Have assets that produce
income that can service the
principal and interest
payments.
Are comfortable not directly
owning or controlling the asset
that has been sold to trust.
Expect future growth of the
asset(s) to be meaningfully
higher than the Applicable
Federal Rate (AFR).

-SEE CASE STUDY ON NEXT PAGE-
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CASE STUDY: REAL ESTATE INVESTORS IN NY

The benefits of Sales to Trust
are a function of many factors,
including:

Size of the taxable estate
(the larger the estate, the
larger the taxes due)
Future growth rate of the
asset that is sold to trust
(the higher the rate, the
more growth can be shifted
to trust)
Applicable Federal Rates
(the lower the rate, the
more growth can be shifted
to trust)


